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‘ ‘ To be the leading ASEAN

payment service provider covering
conventional physical locations as
well as online segment”

- GHL Systems group strategy and objectives

The CIMB Stock Selection Tools (SST) are designed to
complement and enhance the investment decision making
process. The SST incorporate a range of analytical tools,
providing ready access to key company and market data,

valuation tools and charts. If you are interested in subscribing to
the 'Stock Selection Tools', please contact your CIMB account
manager.

Pay it forward

GHL Systems is entering an exciting growth phase with its merchant
acquisition strategy following the completion of e-pay’s integration.
We like its strong regional presence to capitalise on the growing
transition to e-payment solutions across ASEAN countries.

We initiate coverage on GHL Systems
with an Add call and RM1.60 target
price, based on 23.8x CY16 P/E, about
40% premium to the payment sector
P/E of 17x, in view of its strong
earnings EPS CAGR of 75.2% in
FY13-16 and attractive PEG of 0.48x.
This provides investors with 54%
upside. Stronger earnings from the
Transaction Payment Acquisition
(TPA) segment, M&A activities in new
markets and as a potential takeover
target could be re-rating catalysts.

Vast growth opportunities in

ASEAN »

GHL is a full-fledged e-payment
provider with a strong presence in
Southeast Asian countries like
Malaysia, Thailand and Philippines.
The company is an attractive proxy for
e-payment growth in ASEAN, driven
by rising population income and
better broadband infrastructure to
facilitate the e-payment ecosystem.
We see huge potential for e-payment
services due to a combination of low
debit and credit card penetration, and
high cash transactions in the region.
For example, Malaysia has a much
lower point-of-sale (POS) terminals of
8 units per 1,000 inhabitants
compared to Singapore at 33 units.

TPA is the game changer »
We are particularly excited about the
growth potential from the TPA
segment following the acquisition of
e-pay in 1Q14. There is an attractive
opportunity in the TPA market given
that most of the smaller third- and
fourth-tier —merchants are still
underserved by banks and GHL is
confident of serving this segment with
its low-cost solution. We expect the
TPA segment revenue contribution to
the group to increase from 19% in
FY13 to ¢.63-74% in FY14-16.

Proxy for ETP initiatives »
Another growth driver for GHL is the
Malaysian government-led initiative
to create an integrated payment
system under EPP 4, within the
Financial Services National Key
Economic Area  (NKEA). The
government is planning to reduce
total cash transactions from over 90%
to 63% by 2020. In order to
encourage non-cash transactions,
Bank Negara (BNM) plans to have
1.3m POS terminals by 2020 from just
over 230k now. GHL should benefit
from the estimated 10-fold surge in
e-payment transactions from 1.2bn to
12bn annually in 2020.
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Financial Summary

Dec-12A
Revenue (RMm) 53.5
Net Profit (RMm) 4.37
Core EPS (RM) 0.011
Core EPS Growth NA
FD Core P/E (x) 93.44
Price To Sales (x) 7.64
DPS (RM) -
Dividend Yield 0%
EV/EBITDA (x) 43.78
P/FCFE (x) NA
Net Gearing (30.6%)
P/BV (x) 10.59
ROE 11.3%

% Change In Core EPS Estimates
CIMB/consensus EPS (x)

Dec-13A Dec-14F Dec-15F Dec-16F
64.0 160.5 214.4 257.8
5.26 11.23 17.63 28.32

0.013 0.027 0.042 0.067
12% 113% 57% 61%
83.14 38.98 24.83 15.46
6.83 2.73 2.04 1.70
0% 0% 0% 0%
38.98 17.92 13.19 8.67
NA 25.67 77.32 30.89

(23.4%) 8.5% 3.3% (5.9%)
7.78 3.68 3.20 2.65
10.8% 12.8% 13.8% 18.8%

0.81 0.91

SOURCE: CIMB, COMPANY REPORTS

IMPORTANT DISCLOSURES, INCLUDING ANY REQUIRED RESEARCH CERTIFICATIONS, ARE PROVIDED AT THE END OF THIS REPORT.
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PEER COMPARISON

Research Coverage

Bloomberg Code Market Recommendation Mkt Cap US$m  Price Target Price Upside
Cuscapi CUSC MK MY ADD 42 0.31 0.45 45.2%
GHL Systems Bhd GHLS MK MY ADD 137 1.04 1.60 53.8%
MY E.G. Senices MYEG MK MY ADD 643 3.47 3.47 0.0%

Rolling P/BV (x) 12-month Forward Rolling FD P/E (x)
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7.00 - r 35.0% 25.0 r 120%
6.00 r 30.0%

20.0 r 92%
5.00 + 25.0%
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3.00 - - 15.0% 10.0 - 36%
2.00 - - 10.0%
5.0 - 8%
1.00 - - 5.0%

0.00 T T T T T 0.0% 0.0 T T T T T -20%
Jan-10 Jan-11 Jan-12 Jan-13 Jan-14 Jan-15 Jan-10 Jan-11 Jan-12 Jan-13 Jan-14 Jan-15

Rolling P/BV () (Ihs) ROE (See Footnote) (rhs) e ] 2-mth Fwd FD P/E (x) (See Footnote) (lhs) == FD EPS Growth (See Footnote) (rhs)

Valuation

FD P/E (x) (See Footnote) P/BV (x) EV/EBITDA (x)

Dec-13 Dec-14 Dec-15 Dec-13 Dec-14 Dec-15 Dec-13 Dec-14 Dec-15
Cuscapi NA 46.28 15.34 1.99 1.98 1.76 83.26 14.00 6.30

GHL Systems Bhd 83.14 38.98 24.83 7.78 3.68 3.20 38.98 17.92 13.19

MY E.G. Senices 48.94 31.97 21.10 13.17 10.18 7.61 38.76 26.31 18.08

Growth and Returns
FD EPS Growth (See Footnote) ROE (See Footnote) Dividend Yield
Dec-13 Dec-14 Dec-15 Dec-13 Dec-14 Dec-15 Dec-13 Dec-14 Dec-15
Cuscapi -153.7% NA 201.7% -6.6% 4.9% 15.6% 0.00% 1.83% 1.63%

GHL Systems Bhd 12.4% 113.3% 57.0% 10.8% 12.8% 13.8% 0.00% 0.00% 0.00%

MY E.G. Senices 35.7% 53.1% 51.5% 29.6% 35.9% 41.3% 0.62% 0.94% 1.41%

| Peer Aggregate: P/BV vs ROE Peer Aggregate: 12-mth Fwd FD P/E vs FD EPS Growth
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BY THE NUMBERS

Share price info
Share px perf. (%) im 3M 12M

Relative 13.2 18.4 161.6
Absolute 14.9 18.9 170.1
Major shareholders % held
Simon Loh Wee Hian 36.2
Cycas 27.3

P/BV vs ROE
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Faster earnings growth from
TPA segment following
merchant acquisitions

Higher capex spending in
2014 to support systems
integration and growth from
e-pay and new merchant
acquisitions

Profit & Loss

(RMm) Dec-12A Dec-13A Dec-14F Dec-15F Dec-16F
Total Net Revenues 53.5 64.0 160.5 214.4 257.8
Gross Profit 40.3 40.4 56.2 77.2 103.1
Operating EBITDA 9.0 10.9 25.0 335 49.3
Depreciation And Amortisation (5.9) (7.7) (10.5) (10.3) (11.7)
Operating EBIT 3.1 3.2 14.5 23.2 37.6
Financial Income/(Expense) 0.1 0.1 (2.0) (2.0) (2.2)
Pretax Income/(Loss) from Assoc. 0.0 0.0 0.0 0.0 0.0
Non-Operating Income/(Expense) 0.0 0.0 0.0 0.0 0.0
Profit Before Tax (pre-El) 3.2 3.3 12.5 21.2 35.4
Exceptional ltems 0.0 0.0 0.0 0.0 0.0
Pre-tax Profit 3.2 3.3 12.5 21.2 35.4
Taxation 1.2 1.9 (1.2) (3.6) (7.1)
Exceptional Income - post-tax

Profit After Tax 4.4 5.2 11.2 17.6 28.3
Minority Interests 0.0 0.1 0.0 0.0 0.0
Preferred Dividends

FX Gain/(Loss) - post tax

Other Adjustments - post-tax

Net Profit 4.4 5.3 11.2 17.6 28.3
Recurring Net Profit 4.4 5.3 11.2 17.6 28.3
Fully Diluted Recurring Net Profit 4.4 5.3 11.2 17.6 28.3
Cash Flow

(RMm) Dec-12A Dec-13A Dec-14F Dec-15F Dec-16F
EBITDA 9.04 10.89 24.98 33.52 49.35
Cash Flow from Invt. & Assoc.

Change In Working Capital (14.72) (16.08) (12.99) (7.26) (5.85)
(Incr)/Decr in Total Provisions

Other Non-Cash (Income)/Expense

Other Operating Cashflow 4.02 0.71 0.00 0.00 0.00
Net Interest (Paid)/Received 0.07 0.06 (2.01) (1.99) (2.25)
Tax Paid (0.00) (0.47) (1.25) (3.61) (7.08)
Cashflow From Operations (1.60) (4.89) 8.74 20.66 34.17
Capex (2.05) (1.90) (12.00) (15.00) (20.00)
Disposals Of FAs/subsidiaries 0.72 0.07 0.00 0.00 0.00
Acq. Of Subsidiaries/investments (0.16) (2.02) (20.00) 0.00 0.00
Other Investing Cashflow (0.76) 1.43 0.00 0.00 0.00
Cash Flow From Investing (2.25) (2.42) (32.00) (15.00) (20.00)
Debt Raised/(repaid) (0.26) 0.00 40.31 0.00 0.00
Proceeds From Issue Of Shares 0.50 9.48 0.00 0.00 0.00
Shares Repurchased

Dividends Paid 0.00 0.00 0.00 0.00 0.00
Preferred Dividends

Other Financing Cashflow 0.32) (3.61) 0.00 0.00 0.00
Cash Flow From Financing (0.08) 5.88 40.31 0.00 0.00
Total Cash Generated (3.93) (1.43) 17.05 5.66 14.17
Free Cashflow To Equity (4.12) (7.31) 17.05 5.66 14.17
Free Cashflow To Firm (3.64) (7.15) (20.80) 8.33 17.29
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Balance Sheet

(RMm) Dec-12A Dec-13A Dec-14F Dec-15F Dec-16F
Total Cash And Equivalents 17.0 14.1 31.1 36.8 51.0
Total Debtors 14.6 14.2 35.5 47.4 57.0
Inventories 8.3 6.6 16.5 22.1 26.6
Total Other Current Assets 0.2 0.6 0.6 0.6 0.6
Total Current Assets 40.1 35.5 83.8 106.9 135.2
Fixed Assets 27.6 32.8 34.3 39.0 47.3
Total Investments 0.0 0.0 0.0 0.0 0.0
Intangible Assets 3.0 4.2 55.7 55.7 55.7
Total Other Non-Current Assets 1.2 2.4 22.4 22.4 22.4
Total Non-current Assets 31.8 39.5 112.5 117.2 125.5
Short-term Debt 1.7 0.6 23.5 23.5 23.5
Current Portion of Long-Term Debt
Total Creditors 18.8 12.1 30.4 40.6 48.8
Other Current Liabilities 2.3 2.3 2.3 2.3 2.3
Total Current Liabilities 22.8 15.0 56.1 66.3 74.6
Total Long-term Debt 2.7 0.4 17.8 17.8 17.8
Hybrid Debt - Debt Component
Total Other Non-Current Liabilities 5.1 3.5 3.5 3.5 3.5
Total Non-current Liabilities 7.8 3.8 21.3 21.3 21.3
Total Provisions 0.0 0.0 0.0 0.0 0.0
Total Liabilities 30.6 18.9 77.4 87.6 95.9
Shareholders' Equity 41.3 56.2 119.0 136.6 164.9
Minority Interests (0.0) 0.2) 0.2) 0.1) 0.2)
Total Equity 41.3 56.1 118.9 136.5 164.8
Key Ratios
Dec-12A Dec-13A Dec-14F Dec-15F Dec-16F
. . Revenue Growth (15%) 20% 151% 34% 20%
Expect EBITDA margin to rise Operating EBITDA Growth 52% 20% 120% 34% 47%
in FY16 with better economies Operating EBITDA Margin 16.9% 17.0% 15.6% 15.6% 19.1%
Of Scale from b|gger base Of Net Cash Per Share (RM) 0.030 0.031 (0.024) (0.0112) 0.023
hant BVPS (RM) 0.10 0.13 0.28 0.32 0.39
merchants Gross Interest Cover 14.76 20.69 5.89 8.71 12.04
Effective Tax Rate 0.0% 0.0% 10.0% 17.0% 20.0%
Net Dividend Payout Ratio NA NA NA NA NA
Accounts Receivables Days 88.74 81.97 56.45 70.55 74.10
Inventory Days 194.6 114.8 40.5 51.4 57.5
Accounts Payables Days 290.2 238.4 74.4 94.5 105.8
ROIC (%) 10.6% 7.2% 23.4% 13.1% 19.5%
ROCE (%) 8.1% 6.7% 13.7% 14.1% 20.1%
Key Drivers
Dec-12A Dec-13A Dec-14F Dec-15F Dec-16F
ASP Change (%, Main Product) N/A N/A N/A N/A N/A
Unit sales growth (%, main prod) N/A N/A N/A N/A N/A
No. Of Lines (main Product) 3 3 3 3 3
Rev per line (US$, main prod) N/A N/A N/A N/A N/A
ASP chg (%, 2ndary prod) N/A N/A N/A N/A N/A
Unit sales grth (%, 2ndary prod) N/A N/A N/A N/A N/A
No. Of Lines (secondary Product) 5 5 5 5 5

Rev per line (US$, 2ndary prod) N/A N/A N/A N/A N/A
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Pay it forward

1. BACKGROUND

1.1 20 years of track record »

GHL was incorporated in Mar 94 as a company specialising in software
solutions and R&D for online transaction technologies. The company listed in
2003 on Mesdaq (now known as the ACE Market). GHL was transferred to the
Main Board of Bursa Malaysia Securities in Feb 07. Its principal activities are
developing and selling in-house software programmes, sale and rental of
electronic data capture (EDC) equipment and its related software and services,
inclusive of installation, training and maintenance. The group expanded its
operations in shared services with financial institutions, providing software
solutions that enabled online transaction processing, transaction routing and
protocol switching. We estimate the group has about 110,000 point-of-sales
(POS) terminals across its main markets in Southeast Asia (Malaysia,
Philippines and Thailand).

1.2 Three core businesses under e-payment ecosystem »

The company’s businesses can be organised into three core categories,
comprising Shared Services, Solution Services and Transaction Payment
Acquisition. The activities within each core business are explained below:

» Shared Services. Comprises mainly revenue derived from the sales,
rental and maintenance of EDC terminals and other card acceptance
devices and the supply of cards to banks and other payment operators.

» Solution Services. Comprises mainly revenue derived from the sales
and services of payment solutions, which include network devices and
related software, outsourced payment networks,
management/processing of payment and loyalty cards, internet
payment processing and the development of card management
systems.

» Transaction Payment Acquisition (TPA). Comprises revenue
derived from directly contracting with merchants to accept payment
and loyalty cards, and conduct other payment services.

Figure 1: Payment processing value chain
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Figure 3: e-payment ecosystem
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Figure 4: e-payment devices
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1.3 Turnaround in 2012 after four years of losses »

The company has been in the red between 2008 and 2011, with core net loss
ranging between RM1m and RM8m. This was due to the combination of a
challenging domestic environment and losses at regional operations. However,
GHL managed to return to the black in 2012. Following the introduction of a
new shareholder at end-2010, the new management team closed unprofitable
operations in China and Indonesia and instituted other operational
improvements. Operations at the other ASEAN markets also started to gain
traction.
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Figure 5: GHL’s annual revenue and core net profit
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1.4 Synergy from e-pay acquisition »

Following the completion of the e-pay acquisition in 1Qi4, GHL has
successfully diversified its business into the cash market apart from its existing
credit and debit card segment. In addition, e-pay also helps widen GHL’s
footprint to about 55-60k POS terminals in Malaysia. Aside from having larger
network scale, the acquisition consolidates GHL position as the leading ASEAN
physical payment service provider. Furthermore, e-pay will also diversify GHL’s
exposure to telco providers while reducing its dependence on financial
institutions. We estimate that the group’s revenue exposure will be equally
weighted across three main clientele segments - banks, telcos and retailers. Last
but not least, the integration of e-pay is also expected to raise GHL’s recurring
income level to about 90% from 70% given the annuity nature of the business
from e-pay’s customers.

Figure 6: Diverse pool of clients
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SOURCES: CIMB, COMPANY REPORTS

A brief overview on the acquisition of e-pay. e-pay is the pioneer
electronic mobile prepaid provider in Malaysia and it owns one of the most
comprehensive electronic payment service networks in Malaysia, with over
18,000 locations. GHL acquired e-Pay Asia for RM69m via a share swap with
the issuance of 2.75 new GHL shares at RM0.44 for each e-pay share.
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Figure 7:e-pay: electronic distribution
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Figure 8:e-pay: distribution network
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1.5 Regional presence in Southeast Asia and Australia »

GHL has established its operations across main markets in Australia and
Southeast Asia in countries such as Malaysia, Philippines, Thailand and
Indonesia. In addition, with a full suite of payment solutions, GHL has a strong
customer base outside Malaysia - Thailand, Philippines, Singapore, China,
Taiwan, Australia, Romania, Holland and Middle East. Nevertheless, Malaysia
remains the key market for the company given its dominant position as the
leader in domestic payment service providers. We estimate the company
manages about 55k-60k domestic POS terminals and is the market leader in
Malaysia with an estimated 30-40% domestic market share. In addition, GHL
also commands about 40% market share in the Philippines. Management is
optimistic about expanding its overseas operations especially in Philippines and
Thailand over the next three years and to reduce its dependence on the
Malaysian market to about 50% from 83% of revenue in 1H14. We think that
this is achievable given the strength of its localised sales and marketing team
across the region.

Figure 9: GHL’s corporate structure
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Figure 11: 2012 revenue breakdown by market Figure 12: 2013 revenue breakdown by market
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1.6 Major shareholders own >35% stake »

Simon Loh Wee Hian, who emerged as the major shareholder in GHL since
2010 holds a 36.3% stake in the company. He has been raising his stake over
the past few years from 12.1%, when he first entered the company in 2010. He
currently serves as the group’s Executive Vice-Chairman. In addition, GHL also
undertook a 20% private placement of new GHL’s shares in 2014 to Cycas, a
unit of private equity firm, Creador II, LLC (Creador). Cycas is the second
largest shareholder in the company with 27.3% stake and it has taken an active
role within GHL by having two of its directors appointed to GHL’s board of
directors in Apr 14. They are Brahmal A/L Vasudevan, founder and CEO of
Creador and Lim Sze Mei, Director of Creador. In addition, Creador has been
increasing its stake in GHL recently after buying additional 3.3m shares in early
Sep 14, raising its stake to 27.3% from 26.6%.

1.7 Experienced board members in payment solutions »

GHL is headed by Kanagaraj @ Raj Lorenz (CEO and Executive Director). He
has more than 12 years of experience in the banking industry after working with
Citibank Australia and Malaysia, where he served as the Head of Marketing for
the Corporate Banking unit, Financial Controller and Risk Manager. He also
has more than 14 years of experience in the payment solution industry when he
first joined DBS Bank Limited in 2001 to create its first direct debit, online real
time payment gateway in Singapore. He later joined NETS Pte Ltd, a leading
payment system company in Singapore that operates the national EFTPOS,
Cashcard and ATM networks in Singapore. He headed the eNETS Group,
focusing on merchant acquisitions and increasing the consumer adoption rate
through awareness programmes. He is a Fellow of the Institute of Chartered
Accountants in England and Wales (ICAEW), Institute of Chartered
Accountants in Australia and Malaysian Certified Public Accountant.

The major shareholder of GHL, Simon Loh Wee Hian has a strong background
in the telecommunications industry. He formed Telemas Corporation Sdn
Bhd in 1989, a mobile retailer and master distributor for Ericsson. He then
co-founded e-pay (M) Sdn Bhd in 1999 and was the managing director
responsible for strategic planning and financial performance. Under his
leadership, e-pay (M) Sdn Bhd became one of the leading electronic top-up
processing company in the Southeast Asian region and Malaysia. He listed
e-pay Asia Limited on the Australian Stock Exchange (ASX) in 2006.

Another experienced member on GHL’s board is KK Ng, who has a total of over
30 years of experience in building, operating, and turning around payment and
loyalty card businesses in the payment solution industry. He joined MBf Group
Malaysia in 1986 from American Express, where he organised and built MBf’s
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Card business and led it to become the largest card company in Malaysia and
the largest MasterCard issuer in ASEAN in 1993. In 2006 to 2011, he became
the CEO of Cardtrend International Inc, a US-listed company that was involved
in the payment and loyalty card business in China and other Asian countries.

2. OUTLOOK

2.1 Massive growth potential for e-payment across ASEAN »

The digital revolution has had a dramatic impact on retail commerce and how
consumers purchase items. According to Boston Consulting Group’s Global
Payments 2013 Report, the worldwide non-cash payment transaction volume is
expected to grow by a CAGR of 7% from US$364bn to US$722bn in 2012-22,
driven by higher volume in North America (+7%) and emerging Asia-Pacific
countries (12%). Meanwhile the total transaction value is forecast to more than
double, reaching US$712tr in 2022 from US$377tr in 2012. This reflects the
huge growth potential, especially in ASEAN, with an estimated population of
600m and combined GDP of over US$2.3tr.

GHL is a an attractive proxy for e-payment growth in ASEAN, driven by rising
population income and development of broadband infrastructure to facilitate
the e-payment ecosystem. GHL stands to benefit from the increasing adoption
of e-payment services across ASEAN, given its presence in countries such as
Malaysia, Thailand and Philippines, the lack of competition and its wide
network in the region.

Figure 13: Global payment solutions landscape
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Figure 14: Summary of global players Figure 15: Other payment service providers
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We see huge growth opportunities for GHL in ASEAN given the low penetration
rate across the region. Based on our estimate, the ratio of non-cash
point-of-sales (POS) terminal per 1,000 population in the region is still low
relative to countries like Singapore with 30 terminals per 1,000 inhabitants.
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While Malaysia has a much bigger population of over 29m, total POS terminals
in Malaysia is significantly lower at eight terminals per 1,000 inhabitants. In
addition, the other two ASEAN countries served by GHL also exhibit lower
terminal-to-population ratio with Thailand and Philippines at 4.2 and 1.5
terminals, respectively. Last but not least, the most populated nation in the
region, Indonesia, also has one of the lowest ratios at 1.5 terminals. Hence, we
believe this reflects huge potential demand growth for e-payment systems over
the next 3-5 years.

Figure 16: ASEAN market potential

Country Population (m) POS Terminals Credit card transaction Debit card POS Terminal
in ('000) by POS Terminal (m) Transaction (m) per 1,000
population
Thailand 67 280 312 1956 4.2
Philippines 104 161 95 444 1.5
Indonesia 251 365 200 180 1.5
Malaysia 29 228 276 48 7.9
Singapore 6 180 220 242 30.0

Figure 17: POS terminal penetration across selected ASEAN countries
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Looking closer at ASEAN’s demographics, we found that the overall population
is relatively young, with over 36.3% of the population still below 20 years of age
or yet to enter the workforce. Meanwhile, the biggest cohort of 20-54 year olds
make up the majority, at over 316m or 51.3% of the total population.

Figure 18: ASEAN population and economy in 2012 Figure 19: ASEAN population by age group in 2012
Country Total population GDP at current prices GDP per capita Country Age group in percent

(million) (US$ m) (Uss) 0-4 519 2054  55-64 >65 Total
Brunei Darussalam 0.4 16,970 42,445 Brunei Darussalam 7.8 25.9 56.5 6.1 3.7 100
Cambodia 14.7 14,411 978 Cambodia 10.7 317 47.7 5.5 4.4 100
Indonesia 244.8 878,223 3,588 Indonesia 9.2 26.5 52.5 6.6 5.2 100
Lao PDR 6.5 9,083 1,394 Lao PDR 14.4 34.2 42.9 47 3.8 100
Malaysia 29.3 305,154 10,338 Malaysia 8.5 27.4 51.8 7 5.3 100
Myanmar 61.0 52,525 861 | Myanmar 9.4 29.1 48.9 6.7 5.9 100
Philippines 97.7 25,054 2,565 Philippines 11.7 31.7 46.6 5.7 4.3 100
Singapore 5.3 276,610 52,069 Singapore 4.9 18.3 54.2 12.7 9.9 100
Thailand 67.9 366,127 5391 | Thailand 5.9 21.3 54.4 10 8.4 100
Vietnam 88.8 141,669 1,59 | vietnam 8.2 26.7 52.9 5.7 6.5 100
ASEAN 616.6 2,311,315 3,748 | ASEAN 9.1 27.2 51.3 6.7 5.7 100
ASEAN6 445.6 2,093,626 4,698

Card payments growth in ASEAN is not limited to population growth and
domestic spending, it also benefits from tourist spending. Total tourist arrivals
in ASEAN has grown at a 5-year CAGR of 7.5% from 62.3m in 2007 to 89.2m in
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2012. Based on a forecast by United Nations World Tourism Organization
(UNWTO) and Pacific Asia Travel Association (PATA), the growth momentum
is expected to continue, reaching between 116m-123m by 2020. Hence,
increasing tourist arrivals should help boost transaction volumes and values for
e-payment providers.

Figure 20: ASEAN tourist arrivals by country (‘000)

Figure 21: ASEAN tourist arrivals by country of origin (‘000)

Country 2007 2008 2009 2010 2011 2012

Brunei Darussalam 179 226 157 214 242 209 Country of Origin 2011 2012 2011 Percentage 2012 Percentage
Cambodia 2,015 2,125 2,162 2,508 2,882 3,584 Intra-ASEAN 37,733 39,845 46.5 44.7
Indonesia 5,506 6,249 6,324 7,003 7,650 8,044 EU 7,355 8,079 9.1 9.1
Lao PDR 1,624 2,005 2,008 2,513 2,724 3,330 China 7,316 9,283 9.0 10.4
Malaysia 20,236 22,052 23,646 24,577 24,714 25,033 Australia 3,926 4,060 4.8 4.6
Myanmar 732 661 763 792 816 1,059 Japan 3,664 4,275 4.5 4.8
Philippines 3,092 3,139 3,017 3,520 3,917 4,273 Korea 3,862 4,011 4.8 4.5
Singapore 10,288 10,116 9,681 11,639 13,171 14,491 USA 2,838 2,984 35 3.3
Thailand 16,464 14,597 14,150 15,936 19,098 22,354 India 2,711 2,840 3.3 3.2
Vietnam 4,150 4,254 3,772 5,050 6,014 6,848 Rest of the World 11,853 13,848 14.6 15.5
ASEAN 62,285 65,605 65,680 73,753 81,229 89,225 Total ASEAN 81,229 89,225 100.0 100.0
ASEANG6 53,764 56,561 56,976 62,890 68,793 74,404

2.2 TPAis the game changer »

We are particularly excited about the growth potential of the TPA segment
following the acquisition of e-pay in 1Qi4. GHL is aggressively looking to
expand its TPA business segment given that e-pay contracts directly with
merchants for the provision of its services. There is an attractive opportunity in
the TPA market given that most of the smaller third- and fourth-tier merchants
are still underserved by banks. While these smaller merchants turnover is
relatively much lower compared to the first- and second-tier merchants, they
make up 90% of the entire market. For example, there is about 510k merchants
that belong at the tier-4 level; they have an annual turnover of below RM12m.
This group of merchants often do not have an e-payment solution on their
premises, given that it falls outside a bank’s target due to the lack of integrated
payment products. Management is confident of GHL’s capability to serve these
smaller merchants with its low-cost solution.

Figure 22: Target market segment

Estimated Total N
Population: 563k #of Co's -
Turnover > RM200 Million (3k) <5%
Wallet Size:

Banks’ primary
target market

40% to 50%

Turnover > RM75 Million (11k)

/ Tier 3 \
Turnover > RM12 Million (39k)
Turnover RIMG-~12 Million (510k) Tier 4 \v

#of Co’s:
>95%
Wallet Size:
50% to 60%

We like the TPA model because it will enable GHL to command a bigger
proportion of merchant discount rates (MDR) within the industry. The average
MDR rate is about 2% pts of the transaction value. We estimate GHL previously
received about 20-40 basis pts out of the 2% pts from the merchant terminals,
while the balance is shared between the acquiring and issuing bank. The
acquiring bank refers to the bank that acquires and provides the EDC terminals
to the merchants, while the issuing bank refers to the credit or debit card
issuing bank. Following the e-pay acquisition and approval by VISA and
Mastercard, GHL is now able to acquire merchants directly without having to
wait for the banks approval. This is a huge breakthrough for the company as its
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growth would no longer depend on the banks’ merchants acceptances.
Therefore, it would be able to raise its MDR share to about 40-80 basis pts and
potentially charge higher rates for perceived riskier merchants.

From this TPA model, GHL will receive two revenue streams. Firstly, it would
receive the profit from the sale and maintenance of the POS terminals to the
merchants. On average, GHL charges about RM50 per terminal and we
estimate the profit at RM10 per terminal. The second and bigger revenue
stream will come from merchant sales as GHL would receive an average 40-80
basis pts of each e-payment transaction from its merchants. We expect the
second stream to be more lucrative given the huge growth potential of
immediately increasing its merchant base. We assume GHL can comfortably
add about 1,000 merchants per month starting in FY15, given the delay in some
of its merchant acquisitions this year. The target is achievable given that GHL
already has the database of merchants who have yet to receive bank approvals
for e-payment services. The merchant turnover for e-payment services is
expected to reach about RM15k per month or RM180k per year, which is 3% of
the average RM6m annual turnover for tier-4 merchants. Overall, we estimate
the TPA segment revenue to grow by 24-47% in FY15-16, while its net profit
could potentially reach RM7m-19m.

Figure 23: TPA earnings sensitivity against MDR (based on Figure 24: TPA earnings sensitivity against monthly merchant
RM15k/mth merchant throughput and 1000 merchant additions (based on 0.5% MDR and 1000 merchant
additions per month) additions per month)

GHL shares of MDR Year 1 Year 2 Year 3 Year 4 Year 5 No of additional merchant Yearl1 Year2 Year3 Year4 Year5

0.1% 2.0 5.6 9.2 12.8 16.4 600/mth 4.4 11.7 19.1 26.4 33.8

0.2% 3.1 8.9 14.6 204 26.2 700/mth 4.9 13.5 22.1 30.7 39.2

0.3% 4.3 12.2 20.1 28.1 36.0 800/mth 5.5 15.3 25.1 34.9 44.7

0.4% 5.5 15.5 25.6 35.7 45.8 900/mth 6.1 17.1 28.1 39.1 50.1

0.5% 6.6 18.9 31.1 43.4 55.6 1000/mth 6.6 18.9 31.1 43.4 55.6

0.6% 7.8 22.2 36.6 51.0 65.4 1100/mth 7.2 20.7 34.1 47.6 61.0

0.7% 9.0 25.5 42.1 58.7 75.2 1200/mth 7.8 22.4 37.1 51.8 66.5

0.8% 10.1 28.9 47.6 66.3 85.0 1300/mth 8.3 24.2 40.1 56.0 72.0

0.9% 11.3 32.2 53.1 74.0 94.8 1400/mth 8.9 26.0 43.1 60.3 77.4

1.0% 11.3 32.2 53.1 74.0 94.8 1500/mth 9.4 27.8 46.2 64.5 82.9

Figure 25: TPA earnings sensitivity against merchants throughput (based on 0.5%
MDR and 1000 merchant additions per month)

Merchant throughput Year 1 Year 2 Year 3 Year 4 Year 5
RM5k/mth 2.7 7.8 12.8 17.9 229
RM10k/mth 4.7 13.3 22.0 30.6 39.2
RM15k/mth 6.6 18.9 311 43.4 55.6
RM20k/mth 8.6 24.4 40.3 56.1 71.9
RM25k/mth 10.5 30.0 49.4 68.9 88.3
RM30k/mth 12.5 355 58.6 81.6 104.6

Figure 26: Number of establishments by sector

Sector Micro Small Medium Total SME'smkt Large Total

SMEs share (%) Firms Establishments
Manufacturing 21,619 13,934 2,308 37,861 5.9 1,808 39,669
Senices 462,420 106,061 12,504 580,985 90.1 10,898 591,883
Agriculture 3,775 1,941 992 9,708 1.0 2,121 8,829
Construction 8,587 6,725 3,971 19,283 3.0 2,857 22,140
Mining & Quarrying 57 126 116 299 0.1 119 418
Total SMEs 496,458 128,787 19,891 645,136 100.0 17,803 662,939

GHL has kicked off its TPA-driven growth by launching its TPA services in
Thailand in Apr 14 with Thanachart Bank, Thailand’s sixth largest bank by
assets. The TPA service will enable GHL to directly contract merchants to
provide credit card payment services, with Thanachart Bank acting as the
underlying bank that obtains the authorisation for the card transactions.
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Management plans to achieve between 1,000 and 2,000 merchants in Thailand
in the first 10 months.

Overall, we estimate this will be the main growth driver for GHL as it benefits
from a higher spread of merchant discount rate and its growth will no longer
depend on bank approvals for merchant acquisitions.

2.3 Riding on the government ETP initiatives under EPP 4 »

One of the major growth drivers for GHL is the Malaysian government’s
initiative to create an integrated payment ecosystem under its Entry Point
Project (EPP) 4 within the Financial Services National Key Economic Area
(NKEA). This EPP aims to reduce the dependence on cash transactions from
91% to 63% by 2020 and increasing e-payment transactions to 200 per capita
per year from 44 in 2010.

Figure 27: e-payment transaction per capita in 2010
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Under this programme, Bank Negara Malaysia (BNM), the central bank, is
expected to drive the adoption of electronic payment systems by consumers,
businesses and the government, expanding merchant acceptance of cashless
payments and reducing the use of cheques. One of BNM’s key targets is to
increase total POS terminals to 25 units per 1,000 inhabitants by 2020 from
nine in 2012. At the same time, BNM is targeting to reduce the number of
cheques processed per annum by half from 204m in 2012 to 100m in 2020.
There are several strategies developed by BNM, in collaboration with relevant
agencies and merchant acquirers to implement these EPP initiatives:

» Sourcing cheaper POS terminals;
> Instituting a competitive merchant discount rate through tiered pricing
> Attracting customer demand through loyalty programmes.

Overall, we agree with the government’s move to promote e-payment given that
it will create cost savings and efficiency gains for the country. Hence, the
integrated payment system initiative is a positive development for the domestic
payment industry given that the number of POS terminals is expected to hit
1.3m by 2020 from just over 230k currently. GHL should benefit from the
10-fold surge in e-payment transactions from 1.2bn to 12bn annually in 2020.
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Figure 28: Malaysian payment methods
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Figure 29: BNM aims to reduce cash transactions to 63% by
2020
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2.4 Potential entry into Indonesia »

GHL has entered into a memorandum of understanding with an
Indonesian-based firm, Peruri Digital Security (PDS) in Feb 14 for potential
collaboration to develop and promote payment-related services in Indonesia,
which includes:

» A system of micropayment in online transactions and its processing
gateway.

» A system of loyalty reward management and prepaid system.
» A smart card system and its security technologies.
» Other potential and relevant electronic payment services.

While there has not been any material development on the collaboration, we
think the company has a strong partner in PDS, a 100% subsidiary of the
Indonesian government as the authorised printer of the Indonesian rupiah and
other security printing services such as stamps, passports and others. Moreover,
the collaboration is in line with the company’s strategy to expand into
Indonesia, being an important market in ASEAN.

2.5 SWOT Analysis »

Our SWOT analysis highlights that GHL’s strength in R&D for its e-payment
devices and solutions technology differentiates itself from its competitors.
Besides, the synergies with e-pay is value accretive for GHL as it is now able to
offer its merchants value-added services apart from non-cash transactions. In
term of opportunities, we see the strong growth in ASEAN economies driven by
higher population income. The company should be able to replicate its
operations in different market segments and geographical markets, based on its
vast experience. The low card transaction penetration in the region is also
another growth driver for GHL.
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Figure 30: SWOT analysis
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3. RISKS

3.1 Slower adoption of electronic payment »

One the major risks for GHL’s growth is the slowdown in adoption of
e-payment services. According to a Global Survey of Saving and Investment
Strategies carried out by Nielsen last year, about 60% of Malaysian consumers
still preferred using cash as the main payment method for daily spending rather
than using cards. However, about 20% preferred credit cards, 14% for debit
cards and 2% for prepaid cards. The preference for cash was even stronger in
the Philippines (74%), Thailand (68%) and Vietnam (61%). Overall, this is a
potential stumbling block in raising e-payment transactions in ASEAN.

However, we think this barrier can be overcome with new policy measures and
better education on the benefits of e-payment for consumers. For example,
BNM has set a target to reduce the number of cheques processed per annum by
half from 204m in 2012 to 100m in 2020. BNM is expected to implement a 50
sen charge for cheques in Jan 15 as part of the initiatives to encourage
e-payments. Another solution is by addressing the security concerns for
e-payment transactions given that about 55% of Malaysian respondents were
hesitant to use e-payment systems as they fear a breach of personal information
security.

3.2 Lower-than-expected merchant transaction »

Another risk would be lower-than-expected merchant acquisition. Since the
number of merchants will be a key determinant for TPA revenue, we think
management will be motivated to increase the number of merchants as much as
possible. Management is targeting to grow by about 1,000 merchant per month,
we think this is still reasonable given that larger European competitors are
increasing by more than 5,000 merchants per month.

3.3 Liability from merchants »

We see the potential liability from merchants as a key risk for GHL given that it
could be negatively impacted by bad transactions carried out between
purchasers and merchants. However, we understand that management has set
up its internal R&D capability for payment devices and system technologies
prior to accepting any merchant into their system as part of its risk mitigation
strategy.

3.4 Increasing competition in e-payment services »

New entry into the market could be a major risk for the company given the low
switching cost between e-payment service providers. However, we think that
GHL’s extensive network and product offerings via e-pay and non-cash
transactions will help it retain its merchants.
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4. FINANCIALS

4.1 Impressive earnings growth »

We forecast strong earnings growth for GHL in the next few years, with higher
contribution from the TPA segment on the back of increasing merchant
acquisitions on top of steady growth from the existing business. The TPA
segment is expected to contribute about 64-72% of the group’s revenue in
FY14-16. However, we expect minimal new merchants’ contributions in FY14
given the delay in some of its TPA agreements. This is based on the assumption
that the company can comfortably increase its merchant base by about 1,000
per month in 2015 with an average merchant discount rate shares of 50 bps. We
believe the target is reasonable given the huge number of merchants in the
domestic market without e-payment solutions and GHL’s proprietary database
of merchant lists.

Figure 31: GHL revenue growth breakdown by services
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Prior to acquiring e-pay, GHL’s gross profit margin has been steadily hovering
at 60-70%, but this is expected to reduce to 30-40% level in FY14 due to lower
margin from the cash businesses. However, we expect margins to improve
sequentially once GHL has better economies of scale when it has acquired a
bigger base of merchants.

Figure 32: GHL revenue and GP margin
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Figure 33: GHL core net profit

% RM m (%)
- 80 30 - - 20
L 70 25 - r 18
L 16

+ 60 20
b 14
+ 50 15 4 1 12
t 40 10 4 t 10
+ 30 5 8
6

+ 20 0
4
L 10 5 2
Lo -10 Lo

2014F  2015F  2016F 2009 2010 2011 2012 2013  2014F 2015F  2016F
Gross profit margin . Core net profit === EBITDA margin




ka CIMB

4.2 Proposed bonus issue to reward shareholder and raise
liquidity »

The company proposed a bonus issue on 4 Sep 14. The proposed bonus issue
would entail the issuance of up to 215m shares on the basis of one bonus share
for every two existing GHL shares. Management highlighted that the bonus
issue was aimed at rewarding its shareholders and raise liquidity. This exercise
is not expected to have any material impact on GHL’s earnings. The company
expects to complete this exercise by 4Q14.

4.3 Healthy balance sheet position »

Despite the strong expansion strategy, GHL remains disciplined and prudent
with its capex. The company completed a 20% private placement in 1Q14 and
net gearing currently stands at 2.9%. Most of its borrowings are used to finance
the acquisition of e-pay and the rest are used to fund its working capital.
Overall, we think the group balance sheet remains strong and it can afford to
raise more debt for potential acquisitions in other ASEAN markets.

5. VALUATION AND RECOMMENDATION

5.1 Under-researched »

GHL Systems is under-researched as only one research house currently covers
the stock. We believe this is mainly due to a lack of domestic comparison and
its history of poor financial performance. Nevertheless, we believe the worst is
over for the company and GHL is starting to reap the benefit from its position
as ASEAN’s e-payment market leader. We think that it is only a matter of time
before GHL pops up on investors’ radar screens.

5.2 Highest growth in the segment »

We think GHL is still undervalued relative to its growth potential. The company
is steadily growing its existing business while focusing on the new growth driver
from the TPA segment following the acquisition of e-pay. We expect GHL’s
earnings to expand by a CAGR of 75.2% in FY13-16. This is significantly higher
relative to its global peer CAGR of 13.5%. The stock trades at 27x 1-year forward
P/E, which is about 1 s.d above its mean of 18x. Despite this, we think GHL
valuation is attractive given that is trades at multiple of 0.48x PE/G compared
to the sector of 1.22x. The stock also trades at 3.2x CY15 P/BV, which is about
11% discount to the sector multiple of 3.6x.

Figure 34: GHL 1-year forward P/E (x)
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Figure 35: GHL 1-year forward P/BV (x)

45 4
4.0 A

3.0 A

15.0 A

10.0

5.0

25 -
20 - —_—— e — ———— — — —_

15 4

10 4

05 A

Sep-13

Nov-13 Jan-14

PIE

= == 1-Std Dev

Mar-14

Mean

1+2 Std Dev ------- 1-2 Std Dev — P/BV

May-14 Jul-14

Jan-09 Jan-10 Jan-11 Jan-12 Jan-13 Jan-14
1+Std Dev

Mean 1+ Std Dev === = 1- Std Dev




ka CIMB

5.3 Initiate with an Add »

We initiate coverage on GHL with an Add rating, with a target price of RM1.60,
based on 23.8x CY16 P/E, which is a 40% premium to global e-payment peers.
We think this is justifiable given the stronger earnings growth for the company
and attractive market opportunities in ASEAN due to the lack of regional
e-payment providers. With strong fundamentals in place and the synergies with
e-pay, GHL is definitely entering a very exciting growth phase and on its way to
becoming an ASEAN champion in the e-payment market. We recommend
investors accumulate the stock. Potential catalysts for the stock are stronger
contribution from the TPA segment, M&A activities to support its expansion
strategy in ASEAN and as a potential takeover target by major global e-payment
service providers.

Figure 36: Global e-payment sector comparison

Company Bloomberg Price Mkt Cap P/E P/BV Yield (%) ROE (%) 3-year EPS
name Ticker (US$) (US$) CY14 CY15 CY16 CY14 CYyl5 CY16 CYl4 CY15 CY16 CY14 CY15 CYi6 CAGR

VISA V US 214.26 133,513.9 21.7 19.2 186 3.7 3.2 3.1 0.8 1.0 03 161 17.6 18.0 9.4
MASTERCARD MA US 76.38 88,4458 252 219 189 8.4 6.3 4.9 0.6 0.7 0.7 39.0 246 331 14.4
FISERV INC FISV US 65.24 16,257.8 19.1 179 16.6 3.7 3.0 2.6 0.0 0.0 00 21.2 158 186 14.8
TOTAL SYSTEMS INC TSS US 31.18 57895 163 142 132 3.0 2.6 2.2 1.3 1.3 1.3 199 156 195 215
GLOBAL PAYMENTS INC GPN US 71.96 4,906.6 19.6 16.7 14.0 4.7 3.8 2.7 0.7 0.7 04 237 221 251 63.6
VERIFONE INCE PAY US 35.05 3,962.7 18.4 151 14.6 2.6 2.2 2.2 0.0 0.0 00 111 151 161 44.6
EURONET INC EEFT US 52,70 2,765.2 20.3 17.1 153 3.6 3.0 25 0.0 0.0 0.0 193 144 189 27.2
HEARTLAND PAYMENT HPY US 48.28 1,737.3 21.3 173 157 5.2 4.1 3.3 0.7 0.7 0.7 271 190 26.3 12.1
INGENICO ING FP 97.04 52928 234 194 16.2 4.4 3.8 3.2 1.3 1.6 19 199 159 209 29.3
WIRECARD AG WDI GR 37.63 4,647.0 31.7 240 187 4.8 4.1 3.5 0.5 0.6 0.7 163 127 185 31.3
PAYPOINT PLC PAY LN 1759 1,197.2 204 182 16.8 6.7 6.0 5.4 3.3 3.6 29 330 305 347 11.8
MANAGEPAY SYSTEMS MPSB MK 0.08 316 528 352 211 2.2 2.1 1.9 0.0 0.0 0.0 4.3 3.9 6.2 71.2
GHL SYSTEMS GHLS MK 0.31 1314 389 248 155 3.7 3.2 2.7 0.0 0.0 0.0 128 13.8 1838 75.3
Sector average 253 201 16.6 4.4 3.6 3.1 0.7 0.8 0.7 203 170 211 13.5

6. TECHNICAL ANALYSIS

6.1 Long-term trend remains up »

GHL’s share price remains in a long-term uptrend. Pattern-wise, the stock has
been trading in an uptrend channel the past year and monthly MACD and RSI
indicators remain positive. In addition, weekly RSI and MACD are showing
signs of breaking out from their respective resistance trendlines, which is
usually medium-term positive.

Figure 37: GHL monthly price chart (RM1.04)
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Figure 38: GHL weekly price chart (RM1.04)
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DISCLAIMER #01
This report is not directed to, or intended for distribution to or use by, any person or entity who is a citizen or resident of or located in any locality,
state, country or other jurisdiction where such distribution, publication, availability or use would be contrary to law or regulation.
By accepting this report, the recipient hereof represents and warrants that he is entitled to receive such report in accordance with the restrictions
set forth below and agrees to be bound by the limitations contained herein (including the “Restrictions on Distributions” set out below). Any failure
to comply with these limitations may constitute a violation of law. This publication is being supplied to you strictly on the basis that it will remain
confidential. No part of this report may be (i) copied, photocopied, duplicated, stored or reproduced in any form by any means or (i) redistributed
or passed on, directly or indirectly, to any other person in whole or in part, for any purpose without the prior written consent of CIMB.
Unless otherwise specified, this report is based upon sources which CIMB considers to be reasonable. Such sources will, unless otherwise
specified, for market data, be market data and prices available from the main stock exchange or market where the relevant security is listed, or,
where appropriate, any other market. Information on the accounts and business of company(ies) will generally be based on published statements
of the company(ies), information disseminated by regulatory information services, other publicly available information and information resulting
from our research.
Whilst every effort is made to ensure that statements of facts made in this report are accurate, all estimates, projections, forecasts, expressions
of opinion and other subjective judgments contained in this report are based on assumptions considered to be reasonable as of the date of the
document in which they are contained and must not be construed as a representation that the matters referred to therein will occur. Past
performance is not a reliable indicator of future performance. The value of investments may go down as well as up and those investing may,
depending on the investments in question, lose more than the initial investment. No report shall constitute an offer or an invitation by or on behalf
of CIMB or its affiliates to any person to buy or sell any investments.
CIMB, its affiliates and related companies, their directors, associates, connected parties and/or employees may own or have positions in
securities of the company(ies) covered in this research report or any securities related thereto and may from time to time add to or dispose of, or
may be materially interested in, any such securities. Further, CIMB, its affiliates and its related companies do and seek to do business with the
company(ies) covered in this research report and may from time to time act as market maker or have assumed an underwriting commitment in
securities of such company(ies), may sell them to or buy them from customers on a principal basis and may also perform or seek to perform
significant investment banking, advisory, underwriting or placement services for or relating to such company(ies) as well as solicit such
investment, advisory or other services from any entity mentioned in this report.
CIMB or its affiliates may enter into an agreement with the company(ies) covered in this report relating to the production of research reports.
CIMB may disclose the contents of this report to the company(ies) covered by it and may have amended the contents of this report following
such disclosure.
The analyst responsible for the production of this report hereby certifies that the views expressed herein accurately and exclusively reflect his or
her personal views and opinions about any and all of the issuers or securities analysed in this report and were prepared independently and
autonomously. No part of the compensation of the analyst(s) was, is, or will be directly or indirectly related to the inclusion of specific
recommendations(s) or view(s) in this report. CIMB prohibits the analyst(s) who prepared this research report from receiving any compensation,
incentive or bonus based on specific investment banking transactions or for providing a specific recommendation for, or view of, a particular
company. Information barriers and other arrangements may be established where necessary to prevent conflicts of interests arising. However,
the analyst(s) may receive compensation that is based on his/their coverage of company(ies) in the performance of his/their duties or the
performance of his/their recommendations and the research personnel involved in the preparation of this report may also participate in the
solicitation of the businesses as described above. In reviewing this research report, an investor should be aware that any or all of the foregoing,
among other things, may give rise to real or potential conflicts of interest. Additional information is, subject to the duties of confidentiality,
available on request.
Reports relating to a specific geographical area are produced by the corresponding CIMB entity as listed in the table below. The term “CIMB”
shall denote, where appropriate, the relevant entity distributing or disseminating the report in the particular jurisdiction referenced below, or, in
every other case, CIMB Group Holdings Berhad ("CIMBGH") and its affiliates, subsidiaries and related companies.

Country CIMB Entity Regulated by

Australia CIMB Securities (Australia) Limited Australian Securities & Investments Commission

Hong Kong CIMB Securities Limited Securities and Futures Commission Hong Kong

Indonesia PT CIMB Securities Indonesia Financial Services Authority of Indonesia

India CIMB Securities (India) Private Limited Securities and Exchange Board of India (SEBI)

Malaysia CIMB Investment Bank Berhad Securities Commission Malaysia

Singapore CIMB Research Pte. Ltd. Monetary Authority of Singapore

South Korea CIMB Securities Limited, Korea Branch Financial Services Commission and Financial Supervisory Service
Taiwan CIMB Securities Limited, Taiwan Branch Financial Supervisory Commission

Thailand CIMB Securities (Thailand) Co. Ltd. Securities and Exchange Commission Thailand

(i) As of September 8, 2014 CIMB has a proprietary position in the securities (which may include but not limited to shares, warrants, call
warrants and/or any other derivatives) in the following company or companies covered or recommended in this report:

(@) MY E.G. Services

(i)  As of September 8, 2014, the analyst(s) who prepared this report, has / have an interest in the securities (which may include but not limited
to shares, warrants, call warrants and/or any other derivatives) in the following company or companies covered or recommended in this report:

(@ -

The information contained in this research report is prepared from data believed to be correct and reliable at the time of issue of this report. CIMB
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may or may not issue regular reports on the subject matter of this report at any frequency and may cease to do so or change the periodicity of
reports at any time. CIMB is under no obligation to update this report in the event of a material change to the information contained in this report.
This report does not purport to contain all the information that a prospective investor may require. CIMB or any of its affiliates does not make any
guarantee, representation or warranty, express or implied, as to the adequacy, accuracy, completeness, reliability or fairness of any such
information and opinion contained in this report. Neither CIMB nor any of its affiliates nor its related persons shall be liable in any manner
whatsoever for any consequences (including but not limited to any direct, indirect or consequential losses, loss of profits and damages) of any
reliance thereon or usage thereof.

This report is general in nature and has been prepared for information purposes only. It is intended for circulation amongst CIMB and its affiliates’
clients generally and does not have regard to the specific investment objectives, financial situation and the particular needs of any specific
person who may receive this report. The information and opinions in this report are not and should not be construed or considered as an offer,
recommendation or solicitation to buy or sell the subject securities, related investments or other financial instruments thereof.

Investors are advised to make their own independent evaluation of the information contained in this research report, consider their own individual
investment objectives, financial situation and particular needs and consult their own professional and financial advisers as to the legal, business,
financial, tax and other aspects before participating in any transaction in respect of the securities of company(ies) covered in this research report.
The securities of such company(ies) may not be eligible for sale in all jurisdictions or to all categories of investors.

Australia: Despite anything in this report to the contrary, this research is provided in Australia by CIMB Securities (Australia) Limited (“CSAL”)
(ABN 84 002 768 701, AFS Licence number 240 530). CSAL is a Market Participant of ASX Ltd, a Clearing Participant of ASX Clear Pty Ltd, a
Settlement Participant of ASX Settlement Pty Ltd, and, a participant of Chi X Australia Pty Ltd. This research is only available in Australia to
persons who are “wholesale clients” (within the meaning of the Corporations Act 2001 (Cth)) and is supplied solely for the use of such wholesale
clients and shall not be distributed or passed on to any other person. This research has been prepared without taking into account the objectives,
financial situation or needs of the individual recipient.

France: Only qualified investors within the meaning of French law shall have access to this report. This report shall not be considered as an offer
to subscribe to, or used in connection with, any offer for subscription or sale or marketing or direct or indirect distribution of financial instruments
and it is not intended as a solicitation for the purchase of any financial instrument.

Hong Kong: This report is issued and distributed in Hong Kong by CIMB Securities Limited (“CHK”) which is licensed in Hong Kong by the
Securities and Futures Commission for Type 1 (dealing in securities), Type 4 (advising on securities) and Type 6 (advising on corporate finance)
activities. Any investors wishing to purchase or otherwise deal in the securities covered in this report should contact the Head of Sales at CIMB
Securities Limited. The views and opinions in this research report are our own as of the date hereof and are subject to change. If the Financial
Services and Markets Act of the United Kingdom or the rules of the Financial Conduct Authority apply to a recipient, our obligations owed to such
recipient therein are unaffected. CHK has no obligation to update its opinion or the information in this research report.

This publication is strictly confidential and is for private circulation only to clients of CHK. This publication is being supplied to you strictly on the
basis that it will remain confidential. No part of this material may be (i) copied, photocopied, duplicated, stored or reproduced in any form by any
means or (i) redistributed or passed on, directly or indirectly, to any other person in whole or in part, for any purpose without the prior written
consent of CHK. Unless permitted to do so by the securities laws of Hong Kong, no person may issue or have in its possession for the purposes
of issue, whether in Hong Kong or elsewhere, any advertisement, invitation or document relating to the securities covered in this report, which is
directed at, or the contents of which are likely to be accessed or read by, the public in Hong Kong (except if permitted to do so under the
securities laws of Hong Kong).

India: This report is issued and distributed in India by CIMB Securities (India) Private Limited (“CIMB India”) which is registered with SEBI as a
stock-broker under the Securities and Exchange Board of India (Stock Brokers and Sub-Brokers) Regulations, 1992 and in accordance with the
provisions of Regulation 4 (g) of the Securities and Exchange Board of India (Investment Advisers) Regulations, 2013, CIMB India is not required
to seek registration with SEBI as an Investment Adviser.

The research analysts, strategists or economists principally responsible for the preparation of this research report are segregated from the other
activities of CIMB India and they have received compensation based upon various factors, including quality, accuracy and value of research, firm
profitability or revenues, client feedback and competitive factors. Research analysts', strategists' or economists' compensation is not linked to
investment banking or capital markets transactions performed or proposed to be performed by CIMB India or its affiliates.

Indonesia: This report is issued and distributed by PT CIMB Securities Indonesia (“CIMBI”). The views and opinions in this research report are
our own as of the date hereof and are subject to change. If the Financial Services and Markets Act of the United Kingdom or the rules of the
Financial Conduct Authority apply to a recipient, our obligations owed to such recipient therein are unaffected. CIMBI has no obligation to update
its opinion or the information in this research report.

This publication is strictly confidential and is for private circulation only to clients of CIMBI. This publication is being supplied to you strictly on the
basis that it will remain confidential. No part of this material may be (i) copied, photocopied, duplicated, stored or reproduced in any form by any
means or (i) redistributed or passed on, directly or indirectly, to any other person in whole or in part, for any purpose without the prior written
consent of CIMBI. Neither this report nor any copy hereof may be distributed in Indonesia or to any Indonesian citizens wherever they are
domiciled or to Indonesia residents except in compliance with applicable Indonesian capital market laws and regulations.

Malaysia: This report is issued and distributed by CIMB Investment Bank Berhad (“CIMB”). The views and opinions in this research report are
our own as of the date hereof and are subject to change. If the Financial Services and Markets Act of the United Kingdom or the rules of the
Financial Conduct Authority apply to a recipient, our obligations owed to such recipient therein are unaffected. CIMB has no obligation to update
its opinion or the information in this research report.

This publication is strictly confidential and is for private circulation only to clients of CIMB. This publication is being supplied to you strictly on the
basis that it will remain confidential. No part of this material may be (i) copied, photocopied, duplicated, stored or reproduced in any form by any
means or (i) redistributed or passed on, directly or indirectly, to any other person in whole or in part, for any purpose without the prior written
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consent of CIMB.

New Zealand: In New Zealand, this report is for distribution only to persons whose principal business is the investment of money or who, in the
course of, and for the purposes of their business, habitually invest money pursuant to Section 3(2)(a)(ii) of the Securities Act 1978.

Singapore: This report is issued and distributed by CIMB Research Pte Ltd (‘CIMBR”). Recipients of this report are to contact CIMBR in
Singapore in respect of any matters arising from, or in connection with, this report. The views and opinions in this research report are our own as
of the date hereof and are subject to change. If the Financial Services and Markets Act of the United Kingdom or the rules of the Financial
Conduct Authority apply to a recipient, our obligations owed to such recipient therein are unaffected. CIMBR has no obligation to update its
opinion or the information in this research report.

This publication is strictly confidential and is for private circulation only. If the recipient of this research report is not an accredited investor, expert
investor or institutional investor, CIMBR accepts legal responsibility for the contents of the report without any disclaimer limiting or otherwise
curtailing such legal responsibility. This publication is being supplied to you strictly on the basis that it will remain confidential. No part of this
material may be (i) copied, photocopied, duplicated, stored or reproduced in any form by any means or (ii) redistributed or passed on, directly or
indirectly, to any other person in whole or in part, for any purpose without the prior written consent of CIMBR.

As of September 8, 2014, CIMBR does not have a proprietary position in the recommended securities in this report.

South Korea: This report is issued and distributed in South Korea by CIMB Securities Limited, Korea Branch ("CIMB Korea") which is licensed
as a cash equity broker, and regulated by the Financial Services Commission and Financial Supervisory Service of Korea.

The views and opinions in this research report are our own as of the date hereof and are subject to change, and this report shall not be
considered as an offer to subscribe to, or used in connection with, any offer for subscription or sale or marketing or direct or indirect distribution of
financial investment instruments and it is not intended as a solicitation for the purchase of any financial investment instrument.

This publication is strictly confidential and is for private circulation only, and no part of this material may be (i) copied, photocopied, duplicated,
stored or reproduced in any form by any means or (ii) redistributed or passed on, directly or indirectly, to any other person in whole or in part, for
any purpose without the prior written consent of CIMB Korea.

Sweden: This report contains only marketing information and has not been approved by the Swedish Financial Supervisory Authority. The
distribution of this report is not an offer to sell to any person in Sweden or a solicitation to any person in Sweden to buy any instruments
described herein and may not be forwarded to the public in Sweden.

Taiwan: This research report is not an offer or marketing of foreign securities in Taiwan. The securities as referred to in this research report have
not been and will not be registered with the Financial Supervisory Commission of the Republic of China pursuant to relevant securities laws and
regulations and may not be offered or sold within the Republic of China through a public offering or in circumstances which constitutes an offer or
a placement within the meaning of the Securities and Exchange Law of the Republic of China that requires a registration or approval of the
Financial Supervisory Commission of the Republic of China.

Thailand: This report is issued and distributed by CIMB Securities (Thailand) Company Limited (CIMBS). The views and opinions in this
research report are our own as of the date hereof and are subject to change. If the Financial Services and Markets Act of the United Kingdom or
the rules of the Financial Conduct Authority apply to a recipient, our obligations owed to such recipient therein are unaffected. CIMBS has no
obligation to update its opinion or the information in this research report.

This publication is strictly confidential and is for private circulation only to clients of CIMBS. This publication is being supplied to you strictly on the
basis that it will remain confidential. No part of this material may be (i) copied, photocopied, duplicated, stored or reproduced in any form by any
means or (i) redistributed or passed on, directly or indirectly, to any other person in whole or in part, for any purpose without the prior written
consent of CIMBS.

Corporate Governance Report:

The disclosure of the survey result of the Thai Institute of Directors Association (“lOD”) regarding corporate governance is made pursuant to the
policy of the Office of the Securities and Exchange Commission. The survey of the 10D is based on the information of a company listed on the
Stock Exchange of Thailand and the Market for Alternative Investment disclosed to the public and able to be accessed by a general public
investor. The result, therefore, is from the perspective of a third party. It is not an evaluation of operation and is not based on inside information.
The survey result is as of the date appearing in the Corporate Governance Report of Thai Listed Companies. As a result, the survey result may
be changed after that date. CIMBS does not confirm nor certify the accuracy of such survey result.

Score Range: 90 - 100 80 -89 70-79 Below 70 or No Survey Result
Description: Excellent Very Good Good N/A

United Arab Emirates: The distributor of this report has not been approved or licensed by the UAE Central Bank or any other relevant licensing
authorities or governmental agencies in the United Arab Emirates. This report is strictly private and confidential and has not been reviewed by,
deposited or registered with UAE Central Bank or any other licensing authority or governmental agencies in the United Arab Emirates. This report
is being issued outside the United Arab Emirates to a limited number of institutional investors and must not be provided to any person other than
the original recipient and may not be reproduced or used for any other purpose. Further, the information contained in this report is not intended to
lead to the sale of investments under any subscription agreement or the conclusion of any other contract of whatsoever nature within the territory
of the United Arab Emirates.

United Kingdom and Europe: In the United Kingdom and European Economic Area, this report is being disseminated by CIMB Securities (UK)
Limited (“CIMB UK”). CIMB UK is authorised and regulated by the Financial Conduct Authority and its registered office is at 27 Knightsbridge,
London, SW1X 7YB. This report is for distribution only to, and is solely directed at, selected persons on the basis that those persons: (a) are
persons that are eligible counterparties and professional clients of CIMB UK; (b) have professional experience in matters relating to investments
falling within Article 19(5) of the Financial Services and Markets Act 2000 (Financial Promotion) Order 2005 (as amended, the “Order”); (c) are
persons falling within Article 49 (2) (a) to (d) (*high net worth companies, unincorporated associations etc”) of the Order; (d) are outside the
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United Kingdom; or (e) are persons to whom an invitation or inducement to engage in investment activity (within the meaning of section 21 of the
Financial Services and Markets Act 2000) in connection with any investments to which this report relates may otherwise lawfully be
communicated or caused to be communicated (all such persons together being referred to as “relevant persons”). This report is directed only at
relevant persons and must not be acted on or relied on by persons who are not relevant persons. Any investment or investment activity to which
this report relates is available only to relevant persons and will be engaged in only with relevant persons.

Only where this report is labelled as non-independent, it does not provide an impartial or objective assessment of the subject matter and does
not constitute independent "investment research” under the applicable rules of the Financial Conduct Authority in the UK. Consequently, any
such non-independent report will not have been prepared in accordance with legal requirements designed to promote the independence of
investment research and will not subject to any prohibition on dealing ahead of the dissemination of investment research.

United States: This research report is distributed in the United States of America by CIMB Securities (USA) Inc, a U.S.-registered broker-dealer
and a related company of CIMB Research Pte Ltd, CIMB Investment Bank Berhad, PT CIMB Securities Indonesia, CIMB Securities (Thailand)
Co. Ltd, CIMB Securities Limited, CIMB Securities (Australia) Limited, CIMB Securities (India) Private Limited, and is distributed solely to persons
who qualify as "U.S. Institutional Investors" as defined in Rule 15a-6 under the Securities and Exchange Act of 1934. This communication is only
for Institutional Investors whose ordinary business activities involve investing in shares, bonds and associated securities and/or derivative
securities and who have professional experience in such investments. Any person who is not a U.S. Institutional Investor or Major Institutional
Investor must not rely on this communication. The delivery of this research report to any person in the United States of America is not a
recommendation to effect any transactions in the securities discussed herein, or an endorsement of any opinion expressed herein. CIMB
Securities (USA) Inc, is a FINRA/SIPC member and takes responsibility for the content of this report. For further information or to place an order
in any of the above-mentioned securities please contact a registered representative of CIMB Securities (USA) Inc.

Other jurisdictions: In any other jurisdictions, except if otherwise restricted by laws or regulations, this report is only for distribution to
professional, institutional or sophisticated investors as defined in the laws and regulations of such jurisdictions.

Distribution of stock ratings and investment banking clients for quarter ended on 30 June 2014
1467 companies under coverage for quarter ended on 30 June 2014

Rating Distribution (%) Investment Banking clients (%)
Add 58.9% 7.2%
Hold 27.9% 3.9%
Reduce 13.2% 1.0%

Spitzer Chart for stock being researched ( 2 year data )
GHL Systems Bhd (GHLS MK)
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Corporate Governance Report of Thai Listed Companies (CGR). CG Rating by the Thai Institute of Directors Association (I0OD) in 2013.

AAV - Good, ADVANC - Excellent, AMATA - Very Good, ANAN — Good, AOT - Excellent, AP - Very Good, BANPU - Excellent , BAY - Excellent , BBL -
Excellent, BCH — Good, BCP - Excellent, BEAUTY — Good, BEC - Very Good, BECL - Excellent, BGH - not available, BH - Very Good, BIGC - Very Good,
BJC - Very Good, BMCL - Very Good, BTS - Excellent, CCET — Very Good, CENTEL - Very Good, CHG - not available, CK - Excellent, CPALL - Very Good,
CPF - Excellent, CPN - Excellent, DELTA - Very Good, DTAC - Excellent, EA - Good, EGCO - Excellent, GFPT - Very Good, GLOBAL - Good, GLOW - Very
Good, GRAMMY - Excellent, HANA - Excellent, HEMRAJ - Excellent, HMPRO - Very Good, ICHI - not available, INTUCH - Excellent, ITD — Very Good, IVL -
Excellent, JAS - Very Good, KAMART - not available, KBANK - Excellent, KCE - Very Good, KKP — Excellent, KTB - Excellent, LH - Very Good, LPN -
Excellent, M - not available, MAJOR - Very Good, MAKRO - Very Good, MC - not available, MCOT - Excellent, MEGA - not available, MINT - Excellent, OFM -
Very Good, PS - Excellent, PSL - Excellent, PTT - Excellent, PTTGC - Excellent, PTTEP - Excellent, QH - Excellent, RATCH - Excellent, ROBINS - Excellent, RS
- Excellent, SAMART - Excellent, SAPPE - not available, SC — Excellent, SCB - Excellent, SCC - Excellent, SCCC - Very Good, SIM - Excellent, SIRI - Very
Good, SPALI - Excellent, STA - Good, STEC - Very Good, SVI — Excellent, TASCO — Very Good, TCAP - Excellent, THAI - Excellent, THCOM - Excellent,
TICON - Very Good, TISCO - Excellent, TMB - Excellent, TOP - Excellent, TRUE - Excellent, TTW - Excellent, TUF - Very Good, VGI — Excellent, WORK -
Good.
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CIMB Recommendation Framework

Stock Ratings Definition:
Add The stock’s total return is expected to exceed 10% over the next 12 months.
Hold The stock’s total return is expected to be between 0% and positive 10% over the next 12 months.
Reduce The stock’s total return is expected to fall below 0% or more over the next 12 months.

The total expected return of a stock is defined as the sum of the: (i) percentage difference between the target price and the current price and (ii) the forward
net dividend yields of the stock. ~ Stock price targets have an investment horizon of 12 months.

Sector Ratings Definition:
Overweight An Overweight rating means stocks in the sector have, on a market cap-weighted basis, a positive absolute recommendation.
Neutral A Neutral rating means stocks in the sector have, on a market cap-weighted basis, a neutral absolute recommendation.
Underweight An Underweight rating means stocks in the sector have, on a market cap-weighted basis, a negative absolute recommendation.
Country Ratings Definition:
Overweight An Overweight rating means investors should be positioned with an above-market weight in this country relative to benchmark.
Neutral A Neutral rating means investors should be positioned with a neutral weight in this country relative to benchmark.
Underweight An Underweight rating means investors should be positioned with a below-market weight in this country relative to benchmark.

*Prior to December 2013 CIMB recommendation framework for stocks listed on the Singapore Stock Exchange, Bursa Malaysia, Stock Exchange of Thailand,
Jakarta Stock Exchange, Australian Securities Exchange, Taiwan Stock Exchange and National Stock Exchange of India/Bombay Stock Exchange were
based on a stock’s total return relative to the relevant benchmarks total return. Outperform: expected to exceed by 5% or more over the next 12 months.
Neutral: expected to be within +/-5% over the next 12 months. Underperform: expected to be below by 5% or more over the next 12 months. Trading Buy:
expected to exceed by 3% or more over the next 3 months. Trading Sell: expected to be below by 3% or more over the next 3 months. For stocks listed on
Korea Exchange, Hong Kong Stock Exchange and China listings on the Singapore Stock Exchange. Outperform: Expected positive total returns of 10% or
more over the next 12 months. Neutral: Expected total returns of between -10% and +10% over the next 12 months. Underperform: Expected negative total
returns of 10% or more over the next 12 months. Trading Buy: Expected positive total returns of 10% or more over the next 3 months. Trading Sell: Expected
negative total returns of 10% or more over the next 3 months.
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